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Smart Start Accumulator 
Give clients the advantage of a smart start, ensuring they begin from the lowest market point for higher returns. Learn 

more and get materials. 

 

Annuity Watch 

In this issue: 

• Top 10 Benefits of a Fixed Annuity 

• Palladium Multi-Year Guarantee Solutions 

• Unveiling the invisible generation: Annuity solutions 

for Gen X 

 

 

 
 

A solution that adjusts for cost-of-living increases 

The guaranteed income stream from the Max Accumulator+ IUL Income for Life rider includes an optional annual 

adjustment to help offset cost of living increases. 

 

It’s time to get the annuity conversation started  
See these Action Planner Insights about Living and Funding Longer Lives. 

 

 

 
 

SmartStart Segments: A clearer, stronger first-year story 

Improve both your experience and your clients’ first-year policy experience with a powerful new enhancement to our 

Protection and Accumulation IUL products: SmartStart Segments.  

 

Unlock new benefits with Vitality PRO 

Listen to this podcast about John Hancock Vitality PRO — their new, experience-driven program built to recognize 

producers for the work you do every day . 

https://lad.americannational.com/content/lad/home/products-and-services/single-premium-annuities/Indexed/smart-start-accumulator-series.html?WT.mc_id=
https://lad.americannational.com/content/lad/home/products-and-services/single-premium-annuities/Indexed/smart-start-accumulator-series.html?WT.mc_id=
http://docs.uuinc.com/news/AN%20annuity%20watch%20feb25.pdf
https://adminplus.fgsfulfillment.com/View/corebridgefinancial/1/AGLC109635
https://apps.tm.celerasystems.com/corebridge/services/viewDocument?itemNbr=M6525FL2
https://advisor.johnhancockinsurance.com/financial-professionals/NLI/life-insurance/products/enhanced-iul-solutions.html
https://sales.johnhancockinsurance.com/financial-professionals/NLI/life-insurance/sales-tools-and-resources/podcasts/hancock-talks.html


 
 

 

LTC in-force rate action notifications for late March – Get details. 

 

Spotlight 
In this issue: 

• Join John Hancock Vitality PRO - Register today to 

earn tickets to see the FIFA World Cup 

• Enhance income potential with Fixed Index loans 

• On-demand webinar: Planning for longevity: How 

LifeCare’s redesigned 6-year benefit delivers even 

more 

 

 

 
 

Meet Lincoln WealthProtector IUL – Watch the webinar recording. 

 

Stretching NQ Assets with Protection 

When working with clients who inherit non-qualified annuities, they usually face three options: 

 

1. Lump Sum – fully taxable in year of receipt. 

2. 5-Year Rule – short deferral, but all taxes due within five years. 

3. Lifetime Stretch – distributions spread across life expectancy. 

 

By leveraging Lincoln’s OptiBlend Fixed Indexed Annuity as the stretch vehicle, you can provide your clients with: 

 

• Principal Protection – safeguarding inherited dollars against market volatility. 

• Upside Growth Potential – linked to market indexes while avoiding downside risk. 

• Spread out the taxes – give clients the ability to take taxable distributions gradually over their life expectancy. 

• No Additional Cost – protection built into the product design. 

 

This approach allows advisors to help clients preserve inherited wealth, optimize distribution strategies, and offer peace of 

mind in an uncertain market. 

 

 

 
 

The Closing Concept: 

Why Tax Talk Wasn't Enough to Close This $12M Case 

This edition dives into how an advisor was able to reshape the conversation from technical efficiency to intentional legacy. 

By understanding this shift, you will learn how to transform routine tax discussions into deep, value-driven legacy 

conversations that uncover what truly motivates business-owner clients to act.  

 

• Watch the video.   

• Download the strategy. 

• Protection Through Life: Life Protection Advantage IUL Brochure (Consumer Facing) 

• Securing the Sale with the Living Benefits of IUL (Producer Facing) 

• Chronic Illness or LTC Rider — Which is Right for Your Client? (Producer Facing) 

• Business Owner Factfinder (Producer Facing) 

 

Express Newsletters 
 

In this issue: 

• Inforce LTCi Rate Adjustments Effective May 1, 2026 

• Peace of Mind: Protect Your Client's Retirement 

• Protecting the Non-Working Spouse with Critical 

Advantage 

• Help Your Clients Protect and Grow Their Retirement 

Savings 

https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/unsecured-documents/hidden/LTC_Newslink_RateAction_R106_Final.pdf
http://docs.uuinc.com/news/JH%20spotlight%20feb17.pdf
https://event.on24.com/wcc/r/5199889/20F470CA9D99F4AF02E6EDF971764331
https://vimeo.com/1161819232/684c5b7992?fl=tl&fe=ec
https://image.bkg.mutualofomaha.com/lib/fe30117170640474711774/m/1/07f91de7-b296-496a-a0ef-21c4eb721dbc.pdf
https://image.bkg.mutualofomaha.com/lib/fe30117170640474711774/m/1/48e6596b-5495-43a1-9db3-a56153bba249.pdf
https://image.bkg.mutualofomaha.com/lib/fe30117170640474711774/m/1/eac33d2b-7a4e-4b8c-9a71-e542a5179a9b.pdf
https://image.bkg.mutualofomaha.com/lib/fe30117170640474711774/m/1/064ea25b-595e-4903-9a88-def8146dfe79.pdf
https://image.bkg.mutualofomaha.com/lib/fe30117170640474711774/m/1/8387eeeb-7ae0-4f26-b6c8-5ff08bd41a70.pdf
http://docs.uuinc.com/news/MOO%20express%20feb18.pdf


 
 

 

In this issue: 

• Annual IUL Max Illustrated Rate Update 

• Coverage That Helps When the Unexpected Happens 

• Start Every LTC Conversation with What Matters Most: 

Your Client 

• How Critical Advantage Insurance Supports Your 

Lifestyle During Illness 

• Understanding the Critical Advantage Portfolio: What 

You Need to Know 

 

 

 
 

The new Nationwide Indexed UL Accumulator III 
In early March, you’ll be able to offer Nationwide Indexed UL Accumulator III to clients who need death benefit protection 

and tax-advantaged growth. It still has a transparent, low-cost design and now also features some valuable enhancements. 

 

These are 2 of the new enhancements that you’ll probably want to learn more about right away: 

 

• 8% Enhanced DCA - To help mitigate the impact that market timing risk can have on a client’s cash value. 

• Performance Lock - To help make sure your clients can keep the gains from their index interest strategy. 

 

Get the product overview. 

 

Turn Embedded MYGA Gains Into Tax-Free LTC Benefits 

Through a 1035 exchange, clients can reposition a nonqualified annuity into CareMatters Annuity and wash away taxable 

gain above cost basis when dollars are used for qualified long-term care expenses, while still maintaining principal 

protection and guaranteed growth. 

 

Why this strategy resonates with clients right now: 

• Convert taxable annuity gains into tax-free LTC benefit dollars 

• Ideal for MYGAs nearing maturity or underperforming legacy annuities 

• 2x or 3x leverage on LTC benefits 

• Indemnity-style LTC benefits (cash, not reimbursement) 

• Simplified underwriting with just six health questions 

• Available for clients up to age 80 

 

For clients who don’t need more accumulation—but do need a smarter way to reposition existing annuity dollars—

CareMatters Annuity can transform a tax problem into a planning solution. 

 

 

 
 

Turn RMD questions into income planning opportunities 

As clients approach retirement, Required Minimum Distributions (RMDs) often introduce new concerns around taxes, 

income timing, and long-term sustainability. These moments create a natural opportunity to step beyond the basics and 

into thoughtful income planning. 

 

North American’s RMD materials including the ABCs of RMDs guide provides client-friendly education that helps frame 

RMDs as part of a broader retirement income strategy. Visit the Financial Home Makeover site. 

 

North American Insider 

In this issue: 

• A simple way to address Roth conversion taxes 

• Meet the new voice of Annuity Chat 

• Simple money tips to help clients save more and 

reach their goals 

• Women and Wealth: The Next Chapter 

• A faster way to do business is as easy as 1, 2, 3 

• Stay informed with The Index Standard monthly 

reports 

 

http://docs.uuinc.com/news/MOO%20express%20feb25.pdf
https://nationwidefinancial.com/media/pdf/FLM-1731AO.pdf
https://www.northamericancompany.com/documents/d/nacolah-portal/28976z-1
https://engage.northamericancompany.com/NACFinancialMakeover
http://docs.uuinc.com/news/NA%20insider%20feb26.pdf


 
 

 
 

Care Solutions News 

In this issue: 

• Demographics continue to fuel long-term care market 

growth 

• Advisor Magazine spotlight: Reimbursement or 

Indemnity? 

 

 

 
 

Lower prices for Protective Classic Choice term – Get details. 

 

 

 
 

Meet diverse planning needs with Prudential’s survivorship products 
Survivorship life insurance is a cornerstone of estate planning—and Prudential’s survivorship suite offers innovative 

solutions designed to meet diverse client needs. With options to customize the protection, living benefits, and investment 

options or index-crediting accounts, you can explore opportunities that suit the goals of clients you work with.  

 

Life Essentials 

In this issue: 

• New case study: Optimizing Entitlement Benefits with 

Life Insurance 

• Expand clients’ legacy-planning options 

• Entitlement Benefits and the Retirement Gap  

• EssentialTerm Suite: Important planned enhancements 

for new business submission 

• Webinar replay: Survivorship Index UL product 

enhancements 

• Replays of webinars and 10-Minute Mondays 

 

 

 
 

Tools to navigate an evolving underwriting landscape 

Client habits are changing and underwriting is evolving alongside them. The growing use of oral nicotine pouches is just 

one example of how emerging trends can impact risk assessment and client ratings. 

 

Proactive, upfront disclosure from your clients can lead to stronger underwriting outcomes. When clients clearly share 

nicotine habits early in the process, it helps avoid surprises and supports a more accurate assessment.  

 

To help start the conversation:  

 

• Review Securian’s non-combustible tobacco credits flyer to better understand eligibility criteria and potential 

advantages for eligible clients 

• Access the tele-interview prep guide to help clients prepare and confidently disclose relevant information before 

their interview 

 

The Scoop 

In this issue: 

• 2026 tax planning opportunities for individuals, 

families and businesses 

• Our Comdex score increased to 96 

• Updated underwriting for mild liver enzyme elevations 

• Protection starts now 

 

 

 

http://docs.uuinc.com/news/OneAmerica%20care%20solutions%20news%20feb2026.pdf
https://delivery-p102752-e1161810.adobeaemcloud.com/adobe/assets/urn:aaid:aem:0e8b244c-b711-4f56-a529-3669d408ba38/original/as/BGA+CCT+Reprice+Bulletin+_+v1.pdf?accept-experimental=1
https://prudential.scene7.com/is/content/prudential/1030439_SurvivorshipFlyer
http://docs.uuinc.com/news/PRU%20life%20essentials%20feb23.pdf
https://assetlibrary.securian.com/content/dam/doc/il/non-combustible-tobacco-use-and-non-combustible-exceptions_66778-12.pdf
https://assetlibrary.securian.com/content/dam/doc/il/life-insurance-app-whats-next-fin-pro-guide__109492.pdf
http://docs.uuinc.com/news/Securian%20scoop%20feb2026.pdf


 
 

 
 

Super Preferred Upgrade Program: Extended through July 1st  
If clients qualify for a Preferred Non-Nicotine rating on Accumulator Ascent IUL cases, Symetra will automatically bump 

them up to Super Preferred to bring their overall insurance premiums down even further. See program details. 

 

Symetra Edge Elite Annuity enhancements 

Here are some new product features: 

• New indexed account options – Clients have more opportunities for contract growth with access to the Symetra-

exclusive Franklin Large Cap Value 15% ER Index. 

• Expanded trigger account options – Now available with the JPMorgan Efficiente 5 Index: At the end of the interest 

term, if index growth is greater than or equal to zero, your client will be credited the trigger rate. 

• New participation rate & cap option – Now Edge Elite will offer an indexed interest crediting option that combines 

a participation rate and cap. 

• Free withdrawal increase to 15% 

 

See the rates. View the fact sheet.  Download the brochure. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

BSI, Inc. 53 Main Street, Unit 911, Warrenton, Virginia, 20186   

(p) 301-540-8484 / 800-229-9020 (f) 301-540-8787  www.bsibroker.com    

BSI does not offer variable insurance products. 

http://docs.uuinc.com/news/Symetra%20super%20preferred%20upgrade%20program.pdf
http://docs.uuinc.com/news/Symetra%20edge%20elite%20rates%20feb24.pdf
http://docs.uuinc.com/news/Symetra%20edge%20elite%20fact%20sheet.pdf
http://docs.uuinc.com/news/Symetra%20edge%20elite%20brochure.pdf
http://www.bsibroker.com/

